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EMPLOYMENT
Ander Lippin s.r.o, Brno, Czech Republic



Partner, March 2008 – present

· Co-founder, co-owner of Strategic advisor group specializing in business expansion
· Directing sales and marketing activities for various clients
· Development of organizational and communication structure in organizations
· Strategic business development in Czech Republic and abroad
Grisoft s.r.o, Global HQ for AVG Anti-Virus, Brno, Czech Republic



VP of Sales, December 2006 – January 2008

· Responsible for all global sales activities of AVG security products
· Direct oversight of all channels, territories and segments for Grisoft’s line of products
· Strategic leadership of sales team of 80 people and network of thousands of sales partners in 170 countries
· Accomplished revenue growth of more than 300%
· Part of top management and responsible for Board presentations, forecasting, budgeting
Grisoft s.r.o, Global HQ for AVG Anti-Virus, Brno, Czech Republic



Director of Development, August 2005 – December 2006

· Helped restructure entire sales department into functional and independent groups
· With 50% of time spent in foreign countries brought additional major country distributors to Grisoft 
· Organized, led, and participated in major trade shows representing AVG
Grisoft s.r.o, Global HQ for AVG Anti-Virus, Brno, Czech Republic



Business Development Manager, October 2004 – August 2005

· Established foreign expansion into Asian, European, American and Middle-East markets
· Lead redesign and deployment of new global e-commerce site for AVG
· Developed new marketing strategies and prepared organization for separate Marketing department 

Pacific Wireless Communications, LLC, Honolulu, HI




Account Executive, August 2003 – September 2004

· Military, Federal and Corporate client base responsibility for island of Oahu 

· Lead creation, new selling techniques development, negotiations

· Technical consultancy for telecommunications, two way radio, and other wireless equipment

· Internal responsibility for creation and setup of CRM system

· Marketing, business intelligence generation and leadership

Moravia IT, a.s. Brno, Czech Republic




Business Development Manager, Europe, December 2001 – May 2003

· Had European area responsibility for major clients in the field of complex localization services

· Completed sales cycle experience – from cold calling to final rates negotiations and closing

· Participated in negotiations and sales to Fortune 500 companies in IT, Telecom, Life Sciences, Automotive and Finance sectors

Marketing and Sales Manager, March 2001 – December 2001

· Oversaw Marketing and Sales departments
· Prepared for and had responsibility for marketing plan, budget, advertising campaigns
· Monitored and lead sales force in Europe and US
· Handled PR with agencies, printing and publishing houses, corporate image and content creation
International Executive Service Corps, Prague, Czech Republic              


Manager BDS for Moravia, September 1997 - August 1999
· Responsible for entire region of Moravia and Silesia

· Coordinated, developed, and implemented complete sales, marketing and promotion strategies in the region

Bell Security Inc., New York, May 1991-June 1994

· Worked part-time as Human Resources assistant, sales consultant for the NY area and security officer

· Participated in the training and selection process of security guards

EDUCATION

Hawaii Pacific University, Honolulu, Hawaii




MBA: Finance, December 2000

· GPA 3.4

· Worked part-time to finance the tuition

· Personal investments and advising in derivatives area
Sacred Heart University, Fairfield, Connecticut




Bachelor of Science: International Business, December 1998

· Major GPA: 3.3
· 1995, 1996 Dean’s List
· 1993-1996 Sacred Heart University Trustee Scholarship Recipient

RELATED

EXPERIENCE
            Study Abroad



            University of Economics, Prague, Fall 1996

· Achieved 4.0 average

· Experienced post-communist developing economy and its transition difficulties

· Engaged in translating of business materials, interpreting and organization of entertainment and business events
Study Abroad

Lorenzo de’ Medici, Florence, Italy, Fall 1995

· Achieved 3.65 average

· Inter-cultural development and understanding of other business environment

· Attained valuable experience by studying local management and marketing techniques while visiting Italian manufacturing and marketing companies 

SKILLS


· Fluent in English, Czech, Slovak.  Intermediate knowledge of Italian, Russian
· Excellent communication, presentation, negotiation and closing skills

· Willing to travel, relocate; adaptable to new working conditions, strong team player

· Extensive knowledge of all major and common PC tools and applications

· Investment analysis, stock market and portfolio management.

· Hobbies include traveling, family, reading, hockey, volleyball, computers, music, golf







